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Get the Metropole Advantage

www.metropole.com.au

WANT TO BUILD A BETTER PERFORMING 
PROPERTY PORTFOLIO?

• A time-tested system.

• A proven track record – over the years we’ve been involved  
   in over $2 Billion worth of property transactions creating wealth   
   for our clients.

• Our own offices in Melbourne, Sydney & Brisbane  
   – true on the ground experience.

Whether you are just getting started or want to grow your property 
portfolio CALL US NOW on 1300 20 30 30 for an obligation free 
strategy session or an impartial review of your property portfolio.

We offer our clients:

Over the years our team members have been voted Australia’s 
Leading Buyers Agents as well as Australia’s leading Property 
Strategist, Finance Broker & Property Managers.

We don’t sell property – so our 
advice is independent and unbiased.
Metropole will customise a strategy 
to meet your investment needs.

Or learn more at:
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What inspired you to get into 
property investing?
After leaving home at 17, I wanted to become 
financially independent ASAP! I received  
a lot of poor and misleading ‘advice’ from 
well-meaning estate agents while building my 
property portfolio, which led to some costly 
mistakes! I was young and didn’t understand 
that the agents weren’t qualified (or insured) 
to provide investment advice.

Then, after spending several years working 
in financial services, I came to understand 
the importance of having a clear investment 
strategy and independent advice. 

With a passion for investing, I decided to 
switch from a sellers’ to a buyers’ agent to 
help people buy safely, ensuring they made 
smarter and more profitable decisions. My 
background in financial services came in handy 
working with SMSF investors and starting my 
own buyers’ agency has proven to be a perfect 
career fit for me.

What do you love about investing and what 
do you loathe?
I love that over time I can watch my portfolio as 
it grows in value by hundreds of thousands of 
dollars. By buying investment-grade property 
only and being patient, the results are very 
rewarding.

My biggest frustration is the cost of upkeep, 
but it’s a necessary evil to protect the value 
of my portfolio and attract quality tenants, 
allowing me to hold my properties over the 
long-term to generate wealth.

How is your property portfolio at present 
and what are your long-term plans?
My property portfolio is performing well and 
this year I’ll purchase another property in my 
SMSF, where I have a ‘buy and hold’ strategy. 
Once debt’s eliminated, I’ll look to cosmetically 
renovate some of them, but with the view to 
reaping the rewards once I retire. 

What’s your general strategy? 
General strategies can be dangerous as one 
size definitely doesn’t fit all.

In addition to being a licensed buyers’ agent, 
I’m also an accredited property investment 
adviser, so I’ve tailored my own strategy 
to suit my age, marital status, personal 
circumstances, income, risk profile, timeframes 
to retirement and budget. 

I ensure my portfolio is diversified to minimise 
risk, holding a mix of capital growth and 
cash flow properties, which enables me to 

service debt and continue buying property. 
I’ve also bought property interstate to allow 
for diversification of markets, which perform 
based on different economic cycles.

I strongly believe that you only buy the 
minimum number of properties you need to 
give you the lifestyle you want, i.e. don’t buy 
seven average properties if all you need is three 
strong performing properties to achieve the 
same outcome.  

Do you have an exit strategy?
I reassess my strategy each year and modify 
my stance if there are any changes in my 
personal situation or the market. Longer term, 
however, the goal is to have paid down all 
my debt by retirement and have my portfolio 
generating ongoing passive income in 
tax-effective structures that maximise 
retirement entitlements. 

What are some of the more common 
pitfalls you see clients falling  
victim to?
The biggest pitfall is thinking free 
advice is good advice or, worse, 
taking advice from people with 
no genuine expertise or formal 
qualifications to be giving it.

It drives me nuts to see buyers 
taking investment advice 
from developers and property 
spruikers who promote the 
‘one size fits all’ approach via 
‘educational’ seminars.

Investors often don’t 
understand they will be given 
biased information, because 
these ‘advisers’ don’t work for the 
buyer they work for a developer.

I also see buyers getting emotional 
and overpaying for property. This can 
be devastating, because banks won’t 
always lend on the contract price, even if 
a buyer has finance preapproval, which can 
leave them unable to settle.

What are some simple rules 
to live by in the property 
investing game?
ff  Free advice isn’t always 
good or unbiased.
ffEngage experts along 
the way – they save 
you from making 
costly mistakes worth 
thousands of dollars. 
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 NATIONAL BOTTOM 10: SELLER ASKING PRICES BY YEARLY PERCENTAGE CHANGE - UNITS

Rank Suburb Postcode 01/2014 units 12/2014 units 01/2015 units 1-year change % 1-month change %

1 Davidson, NSW 2085  $1,195,000  $310,000  $310,000 -74.1 0.0

2 Milsons Point, NSW 2061  $2,800,000  $1,300,000  $1,000,000 -64.3 -23.1

3 Mount Mellum, Qld 4550  $338,000  $300,000  $187,000 -44.7 -37.7

4 Woombye, Qld 4559  $320,000  $175,000  $178,000 -44.4 1.7

5 Rockhampton, Qld 4700  $425,000  $270,000  $245,000 -42.4 -9.3

6 Vineyard, NSW 2765  $540,000  $299,950  $320,000 -40.7 6.7

7 Warawarrup, WA 6220  $629,000  $380,000  $380,000 -39.6 0.0

8 Yarrawonga Park, NSW 2264  $429,950  $260,000  $260,000 -39.5 0.0

9 Tara, Qld 4421  $145,000  $90,000  $90,000 -37.9 0.0

10 Tarcombe, Vic 3666  $225,000  $145,000  $145,000 -35.6 0.0

MORE FIRST-TIMERSTHOUSAND PER CENT CASH RATE

ffEnsure you have your finance preapproved 
before you start searching for property.
ffDo your research and due diligence before 
you buy or sign a contract of sale and 
remember, buyer beware!

How do you see property markets faring 
in 2015? 
The two big killers of the property market are 
rising interest rates and high unemployment.  

With interest rates looking as though they’ll 
remain relatively low, I think we’ll continue 
to see strong activity from investors and 
homebuyers with solid equity in 2015.

In some states, unemployment is 
approaching the level where it can have 
an impact, particularly on outer suburban 
property, so that’s a factor to watch. 
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